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C. Elijajh Bronner: Welcome to the Seven Ups, Seven Downs, Seven Turnarounds 

Seminar.  Delighted to have you join us. 

 

 I’m sharing in this Seven Part Seminar, the seven traits of those 

headed to wealth and financial freedom, the seven traits of those 

headed to debt and financial ruin, and seven ways to turn around 

if you’re going in the wrong direction. 

 

 Wealthy people are not wealthy by accident.  They live by certain 

principles.  They have a certain mindset and they do certain 

things and they get certain results.  These are some of the traits 

that I want to share with you in this seminar. 

 

 The trait I want to share with you today, this is the up trait.  The 

trait of those going toward financial freedom and wealth.  This is 

a trait that you will find in those individuals.  I want to call this 

trait, “Knowing it, not showing it.  Knowing it, not showing it.” 

 

 Recent studies and research show that you can’t tell most 

millionaires by looking at them.  They know they’re wealthy, but 

they don’t show it by spending all of their money to impress 

people. 

 

 Frances Moore said, “The most substantial people are the most 

frugal and make the least show, and live at the least expense.”  

So, a common thread or a trait that you will find among the 

wealthy or those headed to health is this trait, “Knowing it, not 

showing it.” 

 

 It only really simply means is, “They live far beneath their 

means.”  They live far beneath their means, and that’s all it 

means.  They know they’re wealthy but they don’t show through 

spending to impress other people.  So, they live way beneath their 

means.  That’s a powerful trait of anybody who is headed toward 

wealth and financial freedom, they always without fail -- that’s a 

common thread and a common trait, “They live far beneath their 

means.” 

 

 Thomas Stanley and William Danko in the Millionaire Next Door, 

they revealed that most self-made millionaires drive used cars, 

live in average neighborhoods, wear average priced clothes and 

watches and are very careful with their money. 
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 Now, I grew up in the home of a millionaire and I first learned 

this trait from my father, because my father lived in a middle-

class neighborhood.  He didn’t wear named brand clothes, he wore 

-- or should I say, he actually drove a 10-year-old Buick Regal, 

that was his transportation. 

 

 So, I recognized this trait first with my father.  He was a 

millionaire, he knew it, but he didn’t show it.  He lived far beneath 

his means.  Even after he became wealthy, he couldn’t spend it 

because that’s what made him wealthy.  The very thing that made 

him wealthy is what count him wealthy. 

 

 So many people have the idea that, “If I make it, I’m going to buy 

this, and I’m going to buy that,” and you won’t be wealthy long.  

So, it’s this trait of, “Knowing it without showing it.”  It’ll make 

you wealthy and it’ll keep you wealthy. 

 

 So, my father, was so frugal that when we will got out to eat, and 

sometimes it would almost be embarrassing.  But he was so frugal 

when we would go out to eat that he wouldn’t even order a meal 

for himself, and he would say, “You all go on and order your meal, 

and I’m just going to get a little nap and just rest in the car.”  And 

so, he would go get in the car, and right about the time the waiters 

would be bringing our meals to the table, guess who’s coming in 

the door?  My dad.  He had an uncanny ability to show up when 

the food came out, and here’s somebody who wasn’t hungry, 

somebody who didn’t want a meal, but he had this uncanny way 

of showing up at the right time. 

 

00:05:09 

 

 And what he would do?  He would just take one of the bread plates 

and he would go to each of our plates and he will fix his plate from 

our plate.  And that’s the way he lived.  He never ordered a meal 

as long as I knew him.  My father never ordered his own meal.  

This is a principle.  He believed in plate sharing.  He believed in 

plate sharing.  He really did.  He really did.  But he saved money.  

He saved money there, because my father understood that there 

was enough food on one plate to feed more than just one person.  

So, why buy two plates if there’s enough on one? 

 

 And so, my father used -- but these were his innates, these were 

the same traits that made him wealthy.  He couldn’t spend when 

he got wealthy because it’s the same thing that made him wealthy 
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and he wasn’t going to stop doing what made him successful to 

begin with.  And so, he saved money even in restaurants.  And 

even my family today, I can’t get away from what my father 

trained us to do. 

 

 When we go out to eat, and there’s five people in my family, my 

wife and my three children, I order at the most two dinners, and 

we split those two dinners, and they feed my family just fine.  

That’s a million-dollar principle, plate sharing. 

 

 I remember when my wife and I, we went out of town, we were in 

Panama State with my father one time, and it was just us three, 

and we went out to eat.  My wife and I, we were just getting 

married, so she didn’t really know this side of my father.  And we 

went out to this seafood restaurant, and so my wife was sitting 

there, all bubbly, she said, “I’m going to order the coconut shrimp 

and I’m going to have the lobster tail.”  And she went on, I said, 

“We’re eating with my daddy.”  I said, “You won’t be having 

anything that you’re thinking about now.” 

 

 Sure enough, all three of us ended eating up on one plate.  But my 

father understood, and thus he lived by this principle.  There’s a 

quote that he loved to quote, “That if your outgo exceeds your 

income, your upkeep becomes your downfall,” and he lived by 

that.  And so, this principle of, “Knowing it, not showing it.”  Say 

that with me, “Knowing it, not showing it.  They live beneath their 

means.”  This is a powerful up trait for anyone who is destined 

toward wealth and financial freedom, they always live beneath 

their means.  They always live beneath their means. 

 

 I found that you’re not rich because of what you have, you’re rich 

because of how little you need.  You’re rich because of how little 

you need.  And so being rich is not about just having a whole lot 

of money and having all these material stuff.  It’s when your 

needs are met and you don’t need anything, when you’re so 

content on the inside and you got joy, and your family is well, and 

your life is intact and you held the peace of God in your life.  See, 

you’re wealthy, you’re wealthy when you don’t need a whole lot, 

when you don’t need a whole lot.  Money won’t make you happy, 

money can’t buy happiness. 

 

 Somebody said, “Money can’t buy happiness, but you sure can 

try.”  “Sure, it can buy you a good time,” somebody said.  It can 

buy you some expensive toys.  Somebody else said, “Money isn’t 
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everything, but it’s right up there behind breathing.”  But I want 

you to realize that we’re not rich because of what we have, but 

we’re rich about how little we need, about how little we need.  

That’s an up principle that I learned from my father.  “Knowing 

it, not showing it.” 

 

 Here’s a down principle, a down trait.  We’re talking about seven 

up, seven downs.  So, here’s a corresponding down trait.  And I 

want to call this trait, “Faking it, not making it.”  Faking it, not -

- turn to your neighbor and say, “Faking it, not making it.”  

Faking it, not making it.  Well, this trait is common among all 

people that are headed toward financial ruin and debt.  They live 

far above their means. 

 

00:10:13 

 

 They buy things they can’t afford to look impressive and they 

become financially strapped and up to their eyeballs in debt and 

they can’t pay their bills, but they’re looking good.  They’re sharp.  

They look like money, they just got none.  And you will find these 

people, they have the finest clothes, they have the sharpest car, 

live in the biggest house, and don’t have $200 in their bank.  They 

have zero net worth. 

 

 See, wealthy people measure themselves by net worth, net worth, 

net worth.  That’s why they know it and they will show it, but the 

trait for people who are headed towards financial disaster and 

ruin, and debt, they’re faking it but they’re not making it.  They’re 

faking it -- turn to your neighbor and say, “Don’t fake it, make it.”  

They wear their money, they drive their money, and they have 

zero money in the bank. 

 

 I have two friends and one of them earns exactly double of what 

the other friend earns.  So, one of them earn half of what the other 

friend earns, and both of them bought a car.  Here’s the ironic 

thing, the friend who made half of what the other friend makes, 

his car costs double of what the other friend makes, who earns 

double what he earns.  And the friend who earns double of what 

he earns, his car costs exactly half of what the other guy’s car 

costs who earns half of what he makes. 

 

 And one day, the phone rang, and one of these two friends were 

crying on the phone to me about how the creditors were harassing 

them and how they couldn’t sleep because of all their debt and 
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financial woes, and they said, they just couldn’t sleep.  It was their 

first thought in the morning, and they were adjusting, they were 

under so much strain.  Which of the friends do you think that 

was?  You’re exactly right.  The one who earned half but bought 

the value of the double value of a car of the friend who earned 

twice as much. 

 

 The friend who earned twice as much, he bought a brand-new car, 

and he paid $10,000 for it, he bought basic, good transportation 

that would get him to work and back home, that was good on gas, 

that was good on maintenance.  And I learned something from 

him and then I found out this is why he’s in such good shape.  He 

keeps his expenses so low and he had reliable transportation, 

spent $10,000 for his car loan is less than $200 a month and he 

can comfortably afford it and he’s in financial freedom, enjoying 

his life.  And my other friend bought a luxury car, making half as 

much and he’s in constant turmoil.  He’s faking it -- Turn to your 

neighbor and say, “He was faking it, but he wasn’t mentioning it.” 

 

 People do it every day.  They buy Mercedes on a Mustang budget.  

Somebody said, Mercedes means, “Mercy, this payment is killing 

me.”  Most car accidents happen at the dealership, not on the 

road, it’s at the dealership when they are purchased.  Most car 

accidents happen at the dealership.  The quickest way that you 

can tell, which direction a person is heading, financially.  Whether 

they are heading to wealth and financial freedom or debt and 

financial strain.  The quickest way you can tell is to look to see 

what kind of car they are driving in relation to what they can 

afford, to the relation of their earning, and their income, and their 

financial ability.  That’s the quickest way that you can tell which 

way a person is heading financially, whether they’re heading to 

wealth and financial freedom or debt in financial strain is to 

simply check to see what kind of car they’re driving compared to 

their financial ability.  It will let you know exactly which direction 

they are heading. 

 

 I told you earlier that my father, he drove a 10-year-old Buick 

Regal and he bought that used, so he was already old when he 

bought it, and he was still driving it, and 10 years later, a 10-year-

old Buick Regal.  That’s what my father drove and he was a multi-

millionaire.  He drove a 10-year-old Buick. 

 

00:15:08 
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 Sam Walton, the founder of Walmart.  They say, he drove an old 

pickup truck.  Wealthiest man in America driving an old pickup 

truck.  What is it?  These are traits of people who achieve financial 

freedom and wealth, and when they became wealthy, they didn’t 

throw their traits away.  It was part of their makeup.  It’s who 

they are.  It’s how they achieve.  I’m telling you that if you will 

adopt these same traits in your life, you’re going the same 

direction that they go in, that they went it.  You will go up seven 

ups instead of seven downs.  Turn to your neighbor and say, “I’m 

a seven ups person.” 

 

 Over the years I realized how much I picked up from my father 

and the car that I drive -- I’m not as frugal as my father, self-made 

millionaires, they are extremely frugal because they built it with 

their sweat, and but second generation didn’t labor like the first 

generation.  And so, the second generation is not as frugal because 

they didn’t sacrifice like first generation.  See, first generation, 

they couldn’t spend money because they had to have every dime 

to make their dreams come true.  They were in tight times, and 

in depression times, and when hard times they had to scrape and 

they had to save, and they watched every penny. 

 

 And so, second generation is not there because there’s already 

some comfort, there are some room there.  And so, second 

generation is not as frugal.  So, I don’t drive a Buick Regal, I drive 

a Lexus.  But wait a minute, let me tell you the whole story.  My 

Lexus is 12 years old, 12 years old, been paid for eight years.  I’ve 

been driving free for the last eight years.  So, even though it’s a 

luxury car, I got it paid for, and then I kept it.  So, I’m getting my 

money’s worth.  I’m getting my money’s worth out of my car.  I’m 

getting my money’s worth.  I can’t understand people who go out 

and buy a car every four years.  You don’t even get your money’s 

worth out of it, and you paid for it, then go buy another one, paid 

for it and go buy another one.  No, pay for your car and then keep 

it, get your money’s worth. 

 

 Man, I’ve been enjoying much, I don’t even know what a car loan 

is.  Somebody explain to me what a car loan is.  What is a car 

loan?  I haven’t had one for eight years.  I don’t even know what 

a car loan is.  I don’t know what a car loan is.  And that provides 

me so much financial freedom.  I don’t have to pay a car loan.  And 

my car looks good, most people didn’t know my car was 12 years 

old.  Mostly they thought my car has been four years old, because 

it looks brand new.  I keep it and I take care of it.  I’m thankful 
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for it and I appreciate it, I thank God every day.  Thank you, God 

for taking care of my car.  Thank you for blessing it (00:18:13).  

Thank you for allowing me to have some financial freedom, not to 

be strapped in debt, in paying a car loan that I cannot afford, and 

to be tossing and turning over in the middle of the night because 

of something parked in my driveway that I had no business with. 

 

 And so, what a person drives is the quickest way you can tell 

which direction they’re headed.  “Faking it, not making it.”  That’s 

a trait of people that are headed and spiraling down toward 

financial ruin.  “They are living above their means.”  So, the up 

trait is live far beneath your means, far beneath your means.  The 

down trait is, “You’re living far above your means.”  Far above 

your means. 

 

 I talked with my brother, Bernard, and he had a dream to be a 

millionaire by the time he was 30, and he reached his dream, and 

he shared his philosophy that brought him financial success.  He 

said, “I live out of 60% of my income.  He said, “I always keep my 

living expenses at 60% of my income, 60%.  Now, there are some 

other parts of his formula and I shared that in later parts of these 

series.  The first part of his formula.  He kept his living expenses 

far below his income.  And as a result, it led him to financial 

freedom and he was a millionaire by the time he was 30. 

 

 So, what I want you to see is, this is the way wealthy people think.  

See, being wealthy is an attitude. 

 

00:20:01 

 

 It’s something on the inside.  They think differently.  They act 

differently.  They operate differently and as a result, they get 

different results.  So, you’ll stay with these series and listen to 

these CDs and read the book.  You can go to bronnerbooks.com.  

Get the book.  You can also get all of the available books at 

bronnerbooks.com.  Get the books and change your life.  You know 

that plate sharing technique my father taught us, that also help 

you to lose weight.  That will help you to lose weight.  You can 

save money and lose weight at the same time. 

 

 Now, do you want more?  If you want to find out how to lose 

weight, go to BronnerBooks and get the book.  Facts to find there, 

and it’ll teach you all the -- it’ll teach you exactly how to lose 

weight and you will be just as fine as you can be.  Here’s the final 
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thing.  Here’s the (00:20:58).  Remember, we talked about seven 

ups, seven downs and seven turnarounds.  Here’s the turnaround.  

So, if you are heading in the wrong direction, I have one word for 

you, turn around, downgrade, downgrade.  Simplify your life by 

getting rid of the things that you cannot afford.  Don’t be afraid to 

downgrade.  Don’t be afraid to downgrade.  Just get rid of it, get 

rid of it. 

 

 I know a woman, she was driving a Mercedes SUV, and she sent 

a note, not only the notes(ph), she said the maintenance was 

about to kill her.  She swallowed her pride, turned that thing in 

and she got her a vehicle that she could afford and now she’s 

having financial peace.  Downgrade, don’t be afraid to downgrade 

and simplify your life.  If you can’t afford it, get rid of it.  If your 

house is too big, your notes(ph) are too big, sell it, move into a 

smaller place, get a less expensive car, whatever, get rid of the big 

screened television.  I mean, if you cannot afford it, don’t be afraid 

to downgrade and it’ll turn you around and spin you around, and 

you will start going up towards your wealth and financial 

freedom. 

 

00:22:26 

http://www.theonlineword.com/mp3/7284

